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Jeff: Well hello and welcome to the Faith and Work podcast where we explore every day 
work in God's world. The Faith and Work podcast is produced and hosted by Denver 
Institute for Faith and Work. I am Jeff Haanen, the founder and executive director of 
Denver Institute for Faith and Work, and today I'm joined by my co-hosts Joanna Meyer 
and Dustin Moody. How you both doing today? 

Joanna: Hi guys, great to be with you. 

Jeff: We actually have an amazing guest today that we're going to interview, is John [Marsh 
00:00:28]. John Marsh is an entrepreneur from Opelika, Alabama. Met him at an event 
that we did last year in Denver called Business for the Common Good. Actually, I always 
remember it, John Marsh, I was driving you back to your hotel last year and you said 
something like "Hey, people can only take about one day per week of me." because you 
are doing so many different businesses. You have so many different things going on. You 
have so much contagious energy that I was like "Wow, this is my kind of person. This is a 
person that I want to be around." 

 We have a John Marsh here. John, thank you so much for joining us.  

John Marsh: It's incredible to be here. Thank you guys for having me. Your conference was incredible. 
I remember telling a friend of mine about it and I told him, I said "It was probably the 
most interesting collection of people with occupations and wisdom from around the 
area." If you miss it, you absolutely ... You know the difference in a home run and a foul 
ball is timing. You've got to get the timing of these events and show up. It's important.  

Joanna: That's so cool to hear.  

Jeff: Thanks, John. We had a great time. Tell us about your town, Opelika, Alabama. Tell us 
where you come from.  

John Marsh: Opelika, Alabama, people mispronounce it a lot. I say "Just think hope you [lika 
00:01:46] Opelika." It helps you remember it. It's a little place, and God loves little 
places, so it's a little place in Alabama about an hour and a half south of Atlanta, a little 
railroad town. My wife and I have just decided here that this is the place we're called, 
that there's a ground that has boundaries that we've stewarded. Over 25 years, we've 
done 185 houses and buildings in ten square blocks and started over 40 businesses here, 
just little by little, step by step, trying to love a city and what it means to care about a 
place and care about the people in the place.  

 It's a town that needed a lot of love and we're seeing now have just transformed from a 
lot of peoples care for it.  

Jeff: Why did you commit to that town? What was it about that place that you said "This is 
the place we're called to"? 
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John Marsh: At first I was called to be with my wife and this was her place, so it kind of happened 
slowly by slowly. She's from Opelika and she loved it. She said "I can't keep walking past 
this and be alright with it. I can't keep seeing what happened to our city and seeing 
what's there." It was a splinter in her mind. It was driving her nuts and that in turn kind 
of drove me nuts because I love my wife. So we wanted to do something about it. We 
started just slowly by slowly. 

 One little thing, it really touched us, we bought a junky old house in the middle of our 
city and we made an offer on it. It was for sale for $56,000. We offered them $46,000. 
They almost tore our arm off, so we thought we maybe had offered too much. Six and a 
half years, one paycheck at a time, we ended up renovating that house, restoring it and 
after we were done, we did 75 other houses in that same neighborhood.  

Jeff: I want to hear a little bit about your personal story, you and Ash, you guys have a story 
of both redemption and brokenness that's become manifested in your city. Could you 
share a little bit about your own story of where you've personally been and, as you say, 
God can bring beauty out of brokenness.  

John Marsh: That's just not what we do, that's who we are. It's a story of, well my parents tried for 13 
years to have a child, couldn't, adopted me and 18 months later, had my little brother. 
So I was quite spoiled. My mom said all she ever wanted to do was have a baby. She said 
"I looked at that empty baby carriage for 10 years, and when you came, I decided I was 
going to spoil you like crazy." She did a good job of that. I obeyed my parents up until 
the time that I stepped across the line that I felt I could never come back. At 13 years 
old, I rode my bicycle over to a little girls house. She was 12, I was 13. We ended up 
doing things that were wrong and violating each other in a way I thought I could never 
be forgiven for. Just going to a Methodist church we're a part of, I thought church was 
about hot dogs and hot girls. I didn't know that there was something really amazing and 
powerful about it until continuing to rebel against my parents, and then ending up here 
in Alabama.  

 Ash and I met. It really was a situation where I kept stepping over lines. Sin takes you 
further than you want to go and costs you more than you want to pay every time. It 
took me to the place that Ash and I were going through a divorce and she had left me 
for one of my employees. I was $1.5 million in debt, $99,000 overdrawn and I was a 
drug addict. I went in the attic of my house to hang myself. I wasn't scared of anything 
except whether the rope would help. I just realized, there's this thing the enemy kept 
telling me "Kill yourself" and God kept going "Die to yourself" and it sounded really 
similar.  

 But at that place, I got down on that old plywood floor and cried out to a God I never 
knew before and He touched me and transformed me. I walked out of that place 
absolutely shook up as a Coke bottle. Born again because I got touch by the love of a 
God who would accept somebody stupid like me. I began to start showing a little bit of 
that love in our community. It's been and amazing journey. When we see broken things, 
we see beauty in them.  
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Jeff: That's great. Last time we talked in Opelika, you have a lot of [Marshism's 00:06:11]. 
That's what were starting to talk about on our team is the Marshism's. One is God loves 
idiots. We like that one. One is when things go wrong, it's when the defecation hits the 
ventilation, which you know even happened in preparing for this podcast episode. You 
got a lot of those. Shook up like a Coke bottle. What was the other one you said on 
stage? Something like "Hey, that person's like a bottle rocket with the stem cut off." 
Wasn't that you said? 

John Marsh: That's what having more money than you have character does. It's like a bottle rocket 
with the stick snapped off. It's lots of power, no direction. It'll go somewhere, but it will 
also hurt you.  

Jeff: John, I'm curious. What does it look like to go from that personal place of brokenness 
and restoration to now? What's the connection to restoring the city that you live in, and 
not just building some houses, but literally, you explained to us earlier, you feel like you 
have been called to 10 square blocks? What does that look like and what's the 
connection between your personal story? 

John Marsh: It's the fact that it's a progressive story, it's continuing to unfold, and I guess it started 
with an awareness. You had this awareness that if you think broken things are always 
broken and there's no hope for them ... If there's hope in our future, there's power in 
our present. I began to have this seed of hope for my city and I said structures change 
us. If you live in a palace, you think you're a prince and if you live in a prison, you think 
you're a prisoner. So God cares about buildings and God loves trim and He does really 
cool stuff. I mean, we get to heaven, it's going to be loaded down with trim. It could be 
borderline gaudy. It's going to be off the chart.  

Joanna: Are we talking like Vegas here? 

John Marsh: He knows where the windows go. He knows what He's doing. I just said "Well beauty 
made me feel different that God would love me." We started wanting a life of beauty 
and seeing beauty in just the smallest things, and I said maybe some of that would 
translate if we would change the fact that every house in our neighborhood is broken, 
uncared for, unloved, and people don't see any value in it. Maybe that's like us. It was 
slowly by slowly. You're talking about 25 years of falling down and getting up and falling 
down and getting up, and learning baby steps. Obedience is a tough deal, because you 
don't want to do it.  

Joanna: John, I'd love to know, what were some of the roadblocks that you encountered in this 
journey of engaging Opelika, Alabama, both internal journey and also some of the 
external road blocks you encountered in rebuilding a town.  

John Marsh: Boy, this is an easy one. I don't have to do research on this one. There's so many 
failures, it's hard to pick which ones. I would start out by saying I felt I wasn't valuable. 
So on the inside, I didn't struggle with thinking I was the man or prideful because I was 
good and smart. I struggled thinking I had no value. That's as big a lie as thinking that 
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you're incredible. I feel like when I get around people a lot of times and what would 
happen, they'd say "Hey, what do you do for a living?" You may say something like "I'm 
in land."  

 "Oh, how much land you got?" 

 "An acre. It's in Manhattan." 

 "Whoa!" 

 So people are always trying to figure out your net worth. I had to learn a lesson that my 
net worth is Jesus. That's what I cost. If you've got a financial statement, you put that 
down there in the bottom. So as that began to change, it began to change how I saw the 
city. The blocks there, I cared more about what people thought than I did about what 
God thought. It was really sad in the beginning that I cared do people like me and think I 
had value because I'd been so broken. It caused me to really dance for people and look 
to their eyes for my answers instead of an internal scorecard saying God must think a 
whole lot of me to search for an idiot and find me and bring me out of where He did. He 
went to extreme, extravagant trouble.  

Jeff: That's great, John. I want to try to understand your story. You've been doing this for 25 
years. You started off, if I understand it, with a real estate investment company and 
then you built a construction company, and then what did you build after that? Because 
now there's two dozen entities that you've started in your town. How many things like 
linearly, as God was working on that internal narrative, what was happening in your 
business? 

John Marsh: It's kind of seeing opportunity and following it. I like to say sometimes I'm like mosquito 
in a nudist colony, I just don't know where to start.  

Jeff: So where did you start with all the flesh around you? 

John Marsh: We started after fixing this junky house of ours, when I got done. We were the only 
decent house in the neighborhood. People started calling it the lighthouse because we'd 
turn on our lights at night, nobody else had that many light fixtures. So they'd be coming 
to the house, knocking on the doors, asking us to borrow money, and asking us what 
was going on with us, and we'd be "Hey, I got you here. Let me tell you about this good 
news I found. You don't have to get what you deserve. It's a story that's beyond belief. 
There's a God that's crazy about people like us." 

 We started in construction and I was doing just rot repair on houses and things because 
we done crashed the dang money and my payments were $15,000 a month principle 
and interest. I was sending the bank $150 a week and they were a little disheartened 
with me, to say the least. They kept telling me I was an idiot. I had to agree with them. I 
said "Well, I ain't going to quit because I think if there's a God that can save me in the 
attic of that house, I think He'd help me straighten out this money stuff, too." 



 
 

S1E3: Creating Good Work with John Marsh Page 5 of 11 
 

 It took us about six or seven years, and I'm bad on years, to get to zero. We got to zero, 
we were like "Yes! Zero!" So there's something worse than having nothing, that's having 
a million and a half less than that. But we're doing rot repair on houses and working on 
this stuff. I had an old junky tan van and a cheap skill saw with some metal saw horses 
and I was fixing up stuff. I started doing a lot of it to be honest with you. I had like three 
or four jobs going and fixing up houses and crazy people were coming to me, mainly 
drug addicts and work release people, and we're a bunch of crazy people fixing stuff.  

 It started growing like crazy. I did fixed pricing and guaranteed time frames because 
nobody told me I couldn't on fixing up historic stuff before I had the sense to know you 
shouldn't do that. But I just kept doing it. Pretty soon the city came to me and said 
"You've got to get some license, buddy. You can't be working on all this stuff." I didn't 
have any home builder license.  

Jeff: Details.  

John Marsh: I didn't know I was supposed to. I was just working making a living. So they made me go 
get some license. I was doing 10 or 12 houses at time. I had a ton going on. One of my 
mentors said "John, notice what kind of vehicles and what the guys trucks like that's 
pulling up on the jobs doing this work." I was like "Dang." The guys that are building 
million dollar houses are driving trucks with a [Tempe 00:13:34] spare on three of the 
spots. I said "I don't want that." He said "Do 90% of your jobs for others and keep one 
for yourself."  

 So I started doing that. Next thing I know, I got a good many properties and we're into 
real estate leasing business. [inaudible 00:13:54] Me and Ash have about a hundred and 
something properties in ten blocks. Between our other two guys on our team, we have 
close to 180. So we have a pretty big real estate company. That was stage one and two.  

 The next, I couldn't fill the buildings up often times. I was sitting there making payments 
and drinking Maalox because I couldn't get people to rent the stuff. So I started learning 
about lead generation online. I had a choice. Either I could send them the keys back to 
this stuff and get myself back in a mess or I had to figure out how to get people into the 
buildings. Everybody local was going "Nobodies ever going to rent this." So I certainly 
couldn't rent it to local people. They had already decided it was not going to work, so I 
had to start generating leads and that got me into the lead generation business. Then I 
just kept going after that, organically growing.  

Jeff: So you got those leads then and you get some entrepreneurs running and operating 
some of those businesses, as well as homeowners, right? 

John Marsh: That's right. I started kind of what I call running a rent a dream program. People would 
have a dream and they'd come in and I'd say "Man, I've got some place for you to rent. 
Let's put this together and do it." It started working. Like a single mom of ours, she came 
in. She had had two kids by the time she was 18 and then they guy left her. She put 
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herself through hair school and we ended up bringing her in to start a salon. Now the 
salon's doing about $1.6 million a year. She's got 15 other girls.  

Joanna: Wow.  

John Marsh: We created a boutique beside it. Crazy people were attracted to us. We're like nutrition 
facts magnets. They come in from all over.  

Jeff: I can see that.  

Joanna: John, I'm curious. In community development, people often think if you throw a lot of 
money into a depressed economy, that's one of the key to getting it back on its feet. But 
it seems like what you guys have done goes well beyond just financial investment. I 
wonder if you could tell us a little bit more about that. What does it look like to bring a 
community back to life? 

John Marsh: It's a great question. What we've seen, it's almost like putting out a forest fire with 
hundred dollar bills. You can throw all the money you want at it. One of our clients 
spent $110 million on a very small town of 800 and could never get it to grow. It was 
just like a great movie set. There was beautiful facades, but no life in them. So it's like 
when we're fixed up, the real good looking people that are around the table sometimes, 
when we're broken, we don't say "Man, I'd love to be like this person."  

 It's one of those things, you just go "Broken people look so bad." Well, that's the way 
cities are. Life in cities is business and business is the engine that drives cities. So I'd 
rather have one great restaurateur running a really incredible barbecue place in a dive 
than I had all the money in the world to fix up a bunch of stuff with no good businesses 
in it. It really is an incremental focus on the businesses that are in it and place making as 
much as it is money.  

 Most people, money's not holding them back, they don't have a vision. They don't know 
where they're going so they can just fork and go any direction they want. It isn't going to 
work anyway.  

Jeff: You're working across the US now with other cities anywhere from what 300 to 30,000, I 
think what you said? Maybe it's different. What do you find in other cities, too? Where 
are they starting and where do they need to go? 

John Marsh: We are. We're in eight different cities around America helping what we call patrons. 
People who long to see their cities saved begin to enter this work which we call 
[redemptification 00:17:33] in this returning of people and places to their intended 
beauty or glory. We keep seeing the same prob ... People will tell you "It's parking. It's 
affordable housing. The certain people won't sell the buildings here and that's a 
problem." or "Nobodies going to come downtown."  
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 When we bought our first buildings downtown, it was right after two ladies were 
executed in a gang style shooting right in our downtown, in the heart of everything now 
that's so alive. Everybody's got excuses, but if you're going to be good at making 
excuses, you're not going to be good at anything else. There's no excuse. You get a 
vision, you have to have a vision, and you may need help with that. That's what we do a 
lot. You've got have a plan. You've got to have the right team, because with a great 
team, you've got to have a good team. Then you've got have proper alignment. We see 
cities, from the city that's the 800, which is Bloomfield, Kentucky, all the way to cities 
like we're helping in Winter Haven, Florida, that are 150,000, 200,000 growing, because 
people are entering this work with a Christ centered care for their town.  

Jeff: John, one other question I got then I'm going to hand it over to my cohost. One of the 
values we talk about at Denver Institute for Faith and Work is create good work. Create 
good work. Comes from the creation narrative. God Himself works and so He calls us to 
be workers because we're made in His image. So the quality of the work that we're 
doing as well. One of the things I've seen is people care about community development 
is often times the quality is not high enough to actually attract either the customers or 
the entrepreneurs. We're just not actually able to have a high enough standard to be 
able to do that.  

 I want to hear, what's been really successful, what's been key to the success of the 
businesses that you have created in Opelika? 

John Marsh: What you just spoke about it really true. I mean, from hospitality businesses, they 
struggle in small communities to have a great people working in the kitchen, helping 
there, great people working hospitality on the front of the house. What you have to do 
is, if everything's a priority, nothing is. So we have to make the priorities. 

 To give you an example, there's a small street we did 13 houses on, and the houses are 
still selling very reasonable. I mean the most expensive house on that street, completely 
renovated, if $135,000. So how do you buy the property and do the work and still make 
it good? Well what we do is, we're focusing with a 50 year and a 75 year vision. So our 
priorities were what could we do in service of our city for its good that will last 50 years 
and no one could undo it? That's the lens we're looking at the houses.  

 We have to make sure they've got great roofs, great foundations, good electrical, 
plumbing and HVAC. Now sometimes they don't get the best kitchens, but we make 
them pretty and thoughtful in the areas that matter. Somebody can come in later on 
and continue to upgrade a kitchen, but not many people can afford to put a foundation, 
a new roof, line, plumbing and HVAC on it.  

 So to your point, I think we just constantly work to be great and say "If God was doing 
these houses, what would He do?" We're just failing forward. We're courageously 
continuing to disappoint ourselves at a rate we can stand.  
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Joanna: John, I have another question for you. I think about how you have grown in your 
capacity as an entrepreneur. It would be very easy to sit where you are now and say 
"Look at this. I got my act together. I'm successful and I am moving past the needs of my 
neighbors." One thing that always strikes me about you is that you still stay in touch in a 
very personal way with the people of your community. I wondered if you can tell us a 
little bit more about what that looks like in the context of your daily life? 

John Marsh: It is loving the people in the neighborhood and being willing to live in that messy middle. 
I feel often like I'm in a tug of war and I'm the rope. It's just tough. I mean whether it's 
the neighbor that ha a problem that she doesn't have much to eat because her check 
didn't come in this month, or the other lady, an older lady that had her hot water heater 
not working and it wasn't working. We go in and look at it, pop the panel off, and the 
contacts can't make contact because there's too many roaches in there and they've 
cooked into a cake to keep it from contacting.  

 Just to try to be hands and feet in our community and know the people, it gives us 
tremendous empathy to go right along with our authority. It just makes us ... It hurts. It 
still hurts to see our community and to know what's going on and to live with that. I can 
just tell you, it's always ever before me. I mean it's in the shower with me, when I go to 
bed, when I get up, I'm always thinking about the people. I'm afraid if I ever stop doing 
the work, I maybe could lose touch with some of that. Suffering through doing the work 
keeps you adequately aligned.  

Speaker 4: Yeah, John, in addition to the people though, it's also the place, and having spent some 
time with you in Alabama, I know that you and [Ashley 00:22:57] have a heart for 
Opelika. Most of our work is in Denver. Most of our friends are in Denver, but podcasts 
go everywhere. So I'm curious, what's the importance of loving the place and loving 
where God has put you that you and Ashley are motivated by? 

John Marsh: It came slowly by slowly. I'm looking back now and seeing it more clearly that what God 
was working out is this idea that if He'd send people to Babylon and tell them to help it 
flourish, in the flourishing of that city they would flourish. I'm looking at human 
flourishing in our city. So it's a love relationship. The boundaries are like boundaries of 
favor. Now I didn't understand this in the beginning easily, but when I go over the lines 
that I think are drawn in the sand, stuff stops working. If I step back over the line it starts 
working. I can't explain it, but I know this, I have favor to do work in the region I'm in.  

 Favor is like breadcrumbs on a trail to me. When I'm doing stuff better than I should do, 
and I know I'm not this good but it works anyway, I go to myself "Self, I need to stay 
right here and do this. It works." I've been called entrepreneurially promiscuous, but I 
want to be entrepreneurially promiscuous within these ten square blocks, and then 
everything else add value to others.  

Jeff: Yeah that's right, topophilia, right? You're a topophiliac, love of a place. That's what 
you're doing and that's something we encourage. Yeah, that's something we encourage 
people to do as well in our context. I have one last brief question, actually about 



 
 

S1E3: Creating Good Work with John Marsh Page 9 of 11 
 

mentors. Mentors have been influential in your life. Tell us about that and then we're 
going to hand it over and close up.  

John Marsh: First thing I would say, I've never been without mentors this whole journey. There was 
men sitting there almost the day I got saved to start loving me and adding value to me. 
They are authorities in my life. People ask "How do you know when I get to a mentor?" I 
say "A mentor makes my heart hum like a tuning fork. They don't talk to my head, they 
talk to my heart and it is moving me when I hear their words." When that happens I'm 
all the sudden going "I need to connect with this person." 

 Then secondly, I'd say if you're going to be mentored, there's something that you've got 
to provide. I make sure my mentors have value added to them, too. I tell them what I'm 
doing with what they're saying. I show them it works. I appreciate them. I take them out 
to dinner. I do stuff to show, because it's a two way street. They're as transparent with 
me as they're expecting me to be with them.  

 Then you want to be looking for mentors who can mentor you in the area of their 
giftedness. I have multiple mentors in multiple areas. For me now, at this season in my 
life, I bet I spend four to five hours a week on calls with coaches and mentors. If you 
want to change your life, change yourself. It's the biggest single opportunity you have. 
Life is more caught than taught. You've got to have people putting it on you.  

Speaker 4: John, you mentioned a minute ago this idea that you've given the title of 
redemptification, which is also the name of your own podcast. So I'm curious, for some 
of our friends that might be listening that might be curious of what you're doing over 
there, tell us a little bit, 30, 45 seconds about what you're doing on the podcast that 
you're running.  

John Marsh: I'm just courageously wrestling topics that we want to know about and sharing our 
curiosity. We think that this is something God is moving in. We think that people are 
longing to make a difference in the place they live, even in cities that are bigger like 
Denver. I mean don't take Denver, take your neighborhood or take a street or take four 
houses. You can love something and make a difference. Love is the difference maker. I 
could tell a wife that's loved, you can tell a pair of tennis shoes that's loved, you can tell 
a city that's loved. We're just talking about this topic of loving people and places and 
seeing them through a redemptive mindset. That's something that we talk about on our 
podcast and then I just meet cool people and try to get them on there.  

 I used to have the opportunities to meet amazing people and I was the only one 
benefiting and I just said "I have to make this available to others. It's too much to take in 
all myself. I feel like I'm drinking out of a fire hose." So I said "I'll just bring it along and 
share it with my friends." 

Jeff: That's great. That's how I felt being around you is we want to share this knowledge and 
wisdom and the Marshism's with our community as well. We just, we love him. Hot girls, 
hot dogs. That's what church is about, right there.  
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John Marsh: Well, you got to get hotter dogs and hotter girls if that's your marketing strategy and 
that's not stable.  

Jeff: We'll work on that. We work with church clients and pastors all the time. I've never seen 
a hot dog vendor in the aisle of a church. That's an issue. We'll work on that with them. 
It's a new strategy in our town. So 30 second take away you want to leave with people 
listening to this podcast. What can people do and say "I'm going to do this, this week. I 
want to get this done."? 

John Marsh: I think you just have to measure, manage, multiply. That's what brought me this way. I 
think it's done what fishes and loaves. How many fishes do we have? Okay, put them 
into groups of 50 and multiply it. I would encourage them if they care about their city, 
begin to measure what it is they care about, what's touching their heart. Manage that, 
invest into it and God will bring some multiplication.  

 Stay close to people like the Denver Institute. I mean, I learn from you guys. You guys 
are super charged in the wisdom you put out there and the quality of what you do. You 
do it with excellence. I told you, your events are amazing with your team. You guys keep 
pulling off miracles, so I'd like that to rub off on me some.  

Joanna: John, you're making my heart glad as the events director here at Denver Institute. That 
kind of made my day. I'm going to take this opportunity to build on what you just said. 
One of the highlights of our events here is an annual event we do for business leaders 
called Business for the Common Good. That is one of the environments where we got to 
know John and love his work and be inspired by his passion for rebuilding his city.  

 Next year Business for Common Good will be February 1st here in the Denver area. It's 
for any business leader across Colorado. In fact, we would love to invite you from 
around the country to join us in Denver on Friday, February 1st. The highlight of the 
conversation will be our keynote speaker, a guy named Jay Jakub, who's a director of 
research at Mars, Incorporated, which is a global food product. If you've enjoyed 
M&M's, Uncle Ben's rice, if you've ever eaten Skittles or chewed Wrigley gum, you've 
benefited from the fruit of the Mars Corporation.  

 Jay Jakub was instrumental in launching something called the Economics of Mutuality. 
He wrote a book called "Completing Capitalism: Heal Business to Heal the World". He 
has an innovative, proven strategy to increase business profitability by valuing capital 
beyond just financial capital. He has a challenge to be developing human capital, social 
capital, that leads to increased financial capital. It's a model that's being tested all over 
the world with some strong success.  

 Jay Jakub will be our keynote speaker. We're also having breakouts related to issues of 
caring for the soul of executive leaders. We'll be talking about family friendly workplace 
policies, impact investing, a chance to have Q&A with Jay Jakub. It's going to be a rich, 
rich, half day of learning together. You can find more information about it at 
DeverInstitute.org/events.  
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Jeff: Wonderful. Thanks, Joanna. John, thank you for your time. I always love learning from 
you and whenever I leave these, I just leave encouraged thinking not only do I want to 
serve my city better, but I want to talk more like a southerner. Just who doesn't right? I 
love you. Thanks, man. I really appreciate your time.  

John Marsh: We love you guys. Thank you so much.  

Joanna: Bye, John.  

Speaker 4: Thanks, John.  

 


